Deutsche Bank
Wealth Management

Serving the needs of family offices
Understanding what matters to you and your family

Each family is distinct in its values, goals and priorities. This is why everything
we do at Deutsche Bank Wealth Management starts with a conversation—and
a full understanding of what matters to you and your family.
We have been a trusted partner to wealthy individuals and families for more than a century. Given
our long history, which originated with Bankers Trust Company in 1903, we understand that it takes
commitment and resources to meet the multifaceted needs of family offices. We believe the best way
to help our clients navigate the intricacies of significant wealth requires a dedicated partner who can
discern your needs, provide holistic solutions, and coordinate the necessary specialists seamlessly.

Our commitment: listen earnestly, advise wisely and execute masterfully
Every relationship is unique for us. Our family office relationship team is your access to the extensive
resources of Deutsche Bank, and will work alongside you and your advisors to address everything
from your day-to-day requirements to your long-term plans. Your team serves as your single point of
contact and applies the highest standards of care by drawing upon our three key pillars of service:
insight, agility and expertise.

The three pillars of service for
our family office practice

Invaluable insight

Uncommon agility

Proactive consulting
around family goals
and objectives; helping
families take a strategic
and sustainable
approach to wealth.

Introducing you to the
right opportunities at
the right time; providing
you with oversight, due
diligence and flexible
implementation.

Peerless expertise
Coordination of internal
and external advisors and
experts; leveraging bestin-class solutions and
deliverables.

Our absolute commitment to our clients combined with our personalized approach
to servicing families is the reason clients make a long-term commitment to us.

Overview of our capabilities
Active and passive
investment management
Single to multi-asset approaches
Proprietary and open architecture
Capital markets solutions

Trustee services
Estate services
Escrow services
Special asset advisory
Master custody and reporting

Estate planning
Tax planning
Life insurance
Philanthropy
Wealth education

Alternative investments
Cash alternatives
Risk management solutions
ESG
OCIO services

Investment
solutions

Fiduciary services
and custody

Banking
and lending

Real estate financing
Structured loans secured
by personal assets
Margin lending
Deposit products to meet
liquidity needs
Online/mobile banking,
fee free debit/ATM cards

Family office capabilities
Institutional and
corporate access

Wealth
planning

Investment banking
capabilities
Direct private investment
opportunities
Non-recourse lending
Industry/sector insights
Global network

A few highlights
Fiduciary capabilities

Philanthropy

Wealth education and the next generation

Network of advisors

Our corporate trust services are built on the foundation
of one of America’s foremost trust companies, Bankers
Trust Company, founded in 1903 and thus representing
a long, uninterrupted history. Our trust personnel
average 20 years of experience and manage over 2,000
trust accounts and $10 billion in trust assets1.

Wealthy families often have a strong commitment
to giving back to society in a range of different
ways. We can provide guidance and insight on
charitable vehicles and best practices to achieve
your philanthropic and legacy goals. To help realize
your vision, our team can assist you in distilling and
conveying a philanthropic plan.

Our Next Generation program has been built
exclusively for our clients’ children to help them
gain a deeper understanding of financial literacy
and family legacy. It comprises three flagship
events in New York, California and Europe, each
with its own theme. The seminars promote peer
and industry networking opportunities along with
access to specialists on topical subjects such as
global markets, succession planning, investment
management, cyber security and innovation.

Given our sophisticated client base, we view family
wealth through a unique lens. Over our many years
of interacting with our clients’ advisors, we have
cultivated a wide circle of tax and legal experts
in multiple jurisdictions across a broad range of
topics. As such, we have a vast network of lawyers,
accountants and other trusted advisors to whom we
can introduce our clients, when needed.

Our trust companies include: Deutsche Bank Trust
Company Delaware, Deutsche Bank Trust Company
Americas (NY) and Deutsche Bank National Trust
Company (CA).

Our one-team approach: A seamless extension
of your family office
We pride ourselves on being an objective member of your team. Our family office relationship team
works hand-in-hand with your advisors and our internal specialists. No matter where your advisors are
located or how elaborate your situation, we have the ability to fully coordinate, integrate and execute
your plans.
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Your advisors
Our goal is to advise, manage and administer the assets of our clients, meeting their objectives by
providing breadth and depth of professional expertise. We strive to build strong, lasting relationships
based on performance, quality and integrity for our clients, their children and their grandchildren.

About Deutsche Bank Wealth Management
Deutsche Bank Wealth Management serves as the trusted advisor to ultra-high-net-worth individuals,
families, family offices and select institutions. With practices in the Americas, Europe and Emerging
Markets, we are one of the largest wealth managers globally. As a full-service wealth management
firm, we offer our clients a comprehensive suite of private banking products and services, including
access to the broader financial offering of Deutsche Bank. Please visit deutschewealth.com to learn
more about our capabilities.
We would welcome the opportunity to work with you. For more information about our family office
practice, please contact your Relationship Manager.
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This document has been prepared for discussion purposes only, is not financial advice and is not intended to be an offer or solicitation, or the basis for any
contract to purchase or sell any security, or other instrument, or for Deutsche Bank to enter into or arrange any type of transaction as a consequence of any
information contained herein. The products and services described in this document are not appropriate for everyone, so investors should make a decision based
on their financial, legal and tax situation after consultation with their tax and legal advisors. Unless you are notified to the contrary, the products and services
mentioned are not insured by the FDIC (or by any governmental entity) and are not guaranteed by or obligations of Deutsche Bank. No product or service offered
by any entity within the Deutsche Bank is guaranteed by any other entity within Deutsche Bank unless specifically agreed in writing. Opinions expressed herein
may differ from the opinions expressed by other departments, divisions or affiliates of Deutsche Bank. Further information is available upon request.
In the United States, availability of alternative investments, such as hedge funds, private markets and structured solutions, is subject to regulatory
requirements, and are available only for “Qualified Purchasers” as defined by the U.S. Investment Company Act of 1940 and “Accredited Investors,”
as defined in Regulation D of the 1933 Securities Act. Additionally, certain investment strategies are available to Eligible Contract Participants only, as
defined by the Commodity Exchange Act.
There are risks involved in pledging assets as collateral, particularly volatile assets such as stocks and bonds. These risks include the decline in the value of the
pledged asset such that Deutsche Bank will require additional collateral or sell the pledged collateral to pay the loan, with the borrower liable for any remaining
shortfall. Demands for additional collateral or repayment of the loan must be satisfied in accordance with the terms of the governing loan documents.
For information on the individual mortgage loan originators of Deutsche Bank Trust Company Americas, DB Private Wealth Mortgage, Ltd. and DB Private Clients
Corp that are registered on the federal Nationwide Mortgage Licensing Registry, please contact your Relationship Coordinator. Deutsche Bank Trust Company
Americas NMLS #405572. DB Private Wealth Mortgage Ltd. NMLS #2230, and DB Private Clients Corp MNLS# 171514.
Please be advised that none of the Deutsche Bank affiliates or subsidiaries guarantees or is liable for the products or services offered by any other affiliate or
subsidiary, unless specifically provided for in a writing signed by the affiliates or subsidiaries. Opinions expressed herein may differ from the opinions expressed
by other departments, divisions or affiliates of Deutsche Bank.
Deutsche Bank AG, including its subsidiaries and affiliates, does not provide legal, tax or accounting advice. This communication was prepared solely in
connection with the promotion or marketing, to the extent permitted by applicable law, of the transaction or matter addressed herein, and was not intended or
written to be used, and cannot be relied upon, by any taxpayer for the purposes of avoiding any U.S. federal tax penalties. The recipient of this communication
should seek advice from an independent tax advisor regarding any tax matters addressed herein based on its particular circumstances.
The information contained herein is for informational and discussion purposes only, and is not a recommendation or offer to buy or sell, or a solicitation of an offer
to buy or sell, any securities or financial instruments. In addition, the information contained herein is not directed to, or intended for distribution to or use by, any
person or entity who is a citizen or resident of or located in any locality, state, country or other jurisdiction, including the United States, where such distribution,
publication, availability or use would be contrary to law or regulation or which would subject Deutsche Bank AG or any of its affiliates or subsidiaries to any
registration or licensing requirement within such jurisdiction and not currently met within such jurisdiction.
For investors in Argentina, Brazil, Chile, Colombia, Dominican Republic, Ecuador, Mexico, Peru and Uruguay: The information contained herein is for informational
and discussion purposes only, and is not a recommendation or offer to buy or sell, or a solicitation of an offer to buy or sell, any securities or financial instruments.
In addition, the information contained herein is not directed to, or intended for distribution to or use by, any person or entity who is a citizen or resident of or
located in any locality, state, country or other jurisdiction, including the United States, where such distribution, publication, availability or use would be contrary
to law or regulation or which would subject Deutsche Bank A.G. or any of its affiliates or subsidiaries to any registration or licensing requirement within such
jurisdiction and not currently met within such jurisdiction. By receiving this document you are deemed by Deutsche Bank A.G. and its affiliates (1) to have
consented to the receipt of this document in the English language, and (2) to have represented that you are capable of understanding the contents of this
document that appear in the English language. Al recibir el documento presentado, Deutsche Bank A.G. y sus afiliados considera: (1) Su consentimiento para
recibir el documento presentado en el idioma de Inglès y (2) capacidad suficiente para entender los contenidos exhibidos por el presente.
For investors in Peru: Deutsche Bank is not subject to supervision by the Peruvian regulator (the “Superintendencia de Banca, Seguros y AFPs”) and does not
perform regulated financial services i.e. banking business, intermediation or public offering of securities on Peruvian territory.
For investors in Uruguay: Any products presented are not registered with the local authorities in Uruguay and offered exclusively on a private placement basis to
Professional Clients / Investors in Uruguay.
“Deutsche Bank” means Deutsche Bank AG and its affiliated companies. Deutsche Bank Wealth Management represents the wealth management activities
conducted by Deutsche Bank AG or its subsidiaries. Brokerage services are offered through Deutsche Bank Securities Inc., a broker-dealer and registered investment
adviser, which conducts securities activities in the United States. Deutsche Bank Securities Inc. is a member of FINRA, NYSE and SIPC.
Banking and lending services are offered through Deutsche Bank Trust Company Americas, member FDIC, and other members of
the Deutsche Bank Group. Trust and estate and wealth planning services are provided through Deutsche Bank Trust Company, N.A.,
Deutsche Bank Trust Company Delaware and Deutsche Bank National Trust Company.
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